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(Some) Questions:
How do feel about Barnard's deception/decision cycle and 5 proposed alternatives to fraud prevention education? Should the core notions of what is a reasonable investor and when information is material be revised in light of neuroscientific evidence of the impact of affect, emotions, and moods on investing behavior?How can law respond to findings that positive emotional states like excitement induce risk-taking and confidence in people's ability to evaluate investment options, while negative emotions like anxiety have opposite effects; and that probability beliefs are updated to maintain positive emotional states by ignoring information contradicting people's prior decisions?  What are regulatory implications of the findings about neural basis of financial risk-taking? How is policy informed by the findings about neural predictors of purchases? 
